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CONFIDENTIALITY & DISCLAIMER

Foresite Real Estate, Inc. (“Broker”) has been retained as the exclusive advisor and broker for the sale of the property located at: 1635 Somerset Rd
| San Antonio, TX (the “Property”) on behalf of the Seller of the property (“Seller”).

An Offering Memorandum is a legal document that states the objectives, risks, and terms of an investment involved in the private placement of E X c L U S I V E L Y
commercial real estate. It contains sensitive, confidential, and proprietary information not available to the public, including financial statements,
market data, product descriptions, customer lists, and intellectual property. It is fundamentally a document used to advertise a given transaction =
and cannot be relied upon in lieu of independent due diligence. 0 F F E R E D B Y .

Capacity:  Any person in possession of the attached Offering Memorandum (“You/Your”) has received the same because they have expressed
interest in receiving information regarding the above referenced Property. By acceptance of the Offering Memorandum You agree to treat as
confidential any information that You or your representatives are furnished in connection with the Property, including, but not limited to the
attached Offering Memorandum. You represent and warrant that you are reviewing the confidential material for your own account or in a
representative capacity for your employer, investment group, or closely held entity or another broker representing a party who has been previously
identified in writing. Any use or possession of this Operating Memorandum by any other party is strictly prohibited.

Confidentiality and Disclaimer:  The Offering Memorandum and its contents, except such information which is a matter of public record or is ALEXANDRIA TATEM
provided in sources available to the public, are of a confidential nature. By accepting the Offering Memorandum, You agree that You will hold and Associate Vice President

treat it in the strictest confidence, that You will not photocopy or duplicate it, that You will not disclose the Offering Memorandum or any of the
contents to any other person or entity (except to outside advisors retained by You, if necessary, for your determination of whether or not to make an
offer and from whom You have obtained a similar agreement of confidentiality) without prior written authorization of the Seller or Broker, and that
You will not use the Offering Memorandum or any of the contents in any fashion or manner detrimental to the interest of the Seller or Broker.

atatem@foresitecre.com
(210) 262-0161

The attached Offering Memorandum has been prepared by Broker for use by a limited number of parties and does not purport to provide a XAVIER ALVARADO
necessarily accurate summary of the Property or any of the documents related thereto, nor does it purport to be all-inclusive or to contain all of the Investment Sales Associate
information which You may need or desire when entering a transaction involving commercial real estate. All projections have been developed by
Broker and designated sources and are based upon assumptions relating to the general economy, competition, and other factors beyond the
control of the Seller and therefore are subject to variation. No representation is made by Broker or the Seller as to the accuracy or completeness of
the information contained herein, and nothing contained herein shall be relied on as a promise or representation as to the future performance of
the Property. Although the information contained herein is believed to be correct, the Seller and its employees disclaim any responsibility for
inaccuracies and expect prospective purchasers to exercise independent due diligence in verifying all such information. AS SUCH, THE USE OR
RELIANCE OF THE INFORMATION PROVIDED HEREIN IS ASSUMED AT YOUR OWN RISK AND MAY NOT BE RELIED UPON FOR ANY PURPOSE OTHER President and Director of Investment Sales
THAN GENERAL SALES INQUIRIES. Further, Broker, the Seller and its employees disclaim any and all liability for representations and warranties,
expressed and implied, contained in or omitted from the Offering Memorandum or any other written or oral communication transmitted or made
available to the Buyer. The Offering Memorandum does not constitute a representation that there has been no change in the business or affairs of
the Property or the Owner since the date of preparation of the Offering Memorandum. Analysis and verification of the information contained in the
Offering Memorandum are solely Your responsibility. Additional information and an opportunity to inspect the Property will be made available
upon full execution of an agreed upon Earnest Money Contract.

xalvarado@foresitecre.com
(210) 722-9096

CHAD KNIBBE, CCIM

cknibbe@foresitecre.com
(210) 816-2734

_ Indemnity / Remedies: By accepting the Offering Memorandum, You agree to indemnify, defend, protect and hold Seller and Broker and any,

: officer, director, employee, agent, or affiliate of Seller or Broker harmless from and against any and all claims, damages, demands, liabilities, losses,
ﬁ costs or expenses (including reasonable attorney’s fees, collectively “Claims”) arising out of or in any way related to any acts or omissions of any
party to this agreement (except for the gross negligence or intentional misconduct of Broker or Seller), the Property, the Offering Memorandum, or
any agreement arising therefrom.

By accepting the Offering Memorandum You agree and that money damages would not be a sufficient remedy for any unlawful dissemination of
the Offering Memorandum or any related confidential information provided by Broker or the Seller, and that the Broker or Seller will be entitled to

|| seek specific performance and injunctive relief as remedies for any such breach, including via ex parte action as may be necessary or advisable.
B Such remedies will not be deemed to be the exclusive remedies but will be in addition to all other remedies available at law or in equity to Seller and
Broker. Broker and Seller expressly reserve any and all rights, remedies, claims and actions that they may have now or in the future to protect the
| Offering Memorandum or confidential information or to seek damages from You, Your agents or representatives for any failure to comply with the
requirements herein stated.




INVESTMENT SUMMARY

OFFERING

PRICING $1,721,352
CAP RATE 7.25%

NET OPERATING INCOME $124,798
NUMBER OF SPACES 5
OCCUPANCY 100%
PROPERTY STATS

BUILDING SIZE 6,600 SF

LOT SIZE 0.53 ACRES
YEAR BUILT 2013

VEHICLE COUNTS 13,155 CARS ON SOMERSET ROAD

26,097 CARS ON SW MILITARY ROAD
DAYTIME POPULATION 230,819 PEOPLE WITHIN A 5 MILE RADIUS

The following information has been secured from sources we believe to be reliable but we make no representations or warranties, expressed or
implied, as to the accuracy of the information. Buyer must verify the information and bears all risk of any inaccuracies



INVESTMENT HIGHLIGHTS

STEADY RENTAL INCOME | BUILT-IN UPSIDE
Y Built in 2013 and fully occupied, the property features
[>>

five retail suites with two of the tenants on gross leases offering
upside in NNN conversions. All tenants have scheduled rent
increases in place to maintain steady rent growth.

STRATEGIC INFILL LOCATION WITH
STABLE CONSUMER BASE

Positioned in the heart of Southwest San Antonio, the property benefits from mature
infill surrounded by established neighborhoods, consistent traffic flow, and daily
necessity-driven retail demand. The property sits within a 5-mile radius of over
230,000 residents and is located just approximately 6.5 miles from Port San Antonio,
one of the region’s premier aerospace and technology hubs hosting more than 18,000
employees. Its built-out corridor location provides long-term stability, predictable
consumer patterns, and continued relevance in one of San Antonio's most active and
economically robust submarkets.

STRONG RETAIL CORRIDOR

The property benefits from strong surrounding demographics and sustained tenant
;I demand. Its location in an infill area makes it an attractive, long-term investment

opportunity for both investors and tenants seeking stability and growth in a high-demand

retail market. Located near a high-traffic intersection anchored by Sam’s Club and other
major retailers like Target, Burlington, Ross, Home Depot, and Academy ensures reliable
rental performance in the thriving retail corridor. The immediate trade area is defined by strong

household density and limited new retail supply, creating sustained support for service-oriented

tenants.

The following information has been secured from sources we believe to be reliable but we make no representations or warranties, expressed or
implied, as to the accuracy of the information. Prior signage digitally removed. New tenant signage is not yet installed.
Buyer must verify the information and bears all risk of any inaccuracies.




LOCATION MAP
|
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The following information has been secured from sources we believe to be reliable but we make no representations or warranties, expressed or implied, as to the accuracy of the information.

Buyer must verify the information and bears all risk of any inaccuracies






SITE VIEW

The following information has been secured from sources we beli
Buyer must verify the information and bears all risk of any inaccuracies
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The following information has been secured.fromsources we believe to bereliable but we make no representations or warranties, expressed or implied, as to the
accuracy of the information. Prior signage digitally removed. New tenant signage is not yet installed. Buyer must verify the information and bears all risk of any

inaccuracies.




RENT ROLL RESITE

SHOPS AT MILITARY | SAN ANTONIO TX HvESTMENT SALES

Family Ties Counseling 101 1,100 16.67% 6/1/2018 5/31/2028 $27,840 $25.31 Gross
Scheduled Rent Steps 3% Annual Increase in May

LaBOtamta ........................ 102 .......... 1'100 ......... 1667%3“5/2023 ......... 7“5/2028$21'017 ........... $ 1911Ne': .............
Scheduled Rent Steps 3% Annual Increase in March

1st Frankh n . Fma n CIaI .......... 103 .......... 1' 500 ......... 22 73% .......... 8I4I202 3 ........... 8I7I2028 . $ 27' 8 55 ........... $ 1 857 rrrrrrra Net .............
Scheduled Rent Steps 3% Annual Increase in August

Arcade and Game Studio 104 1,350 20.45% 8/28/2025 8/31/2030 $31,050 $23.00 Net

4% Annual Increase in
September

Affiliated Insurance 106 1,550 23.48% 8/24/2015 11/30/2026 $39,600 $25.55 Gross

Scheduled Rent Steps

4% Annual Increase in

Scheduled Rent Steps December

*As of March 2026.

The following information has been secured from sources we believe to be reliable but we make no representations or warranties, expressed or implied, as to the accuracy of the information.
Buyer must verify the information and bears all risk of any inaccuracies
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UNDERWRITING ASSUMPTIONS RRE? LB

SHOPS AT MILITARY | SAN ANTONIO TX

Renewal Assumptions End Cap Inline

Renewal Probablity 75.00% 75.00%

UNIT UNIT % OF RENEWAL UPON
NUMBER SIZE (SF) GLA  ASSUMPTION EXPIRATION

TENANT NAME

101 1,100 16.67% End Cap Market

102 1,100 16.67% Inline Market

IstFranklin§ 493 1,500 22.73% Inline Market
Financial =

Game Shop 104 1,350 20.45% Inline Market

Affiliated Insurance 106 1,550 23.48% End Cap Market

Renewal 2.00% 2.00%

The following information has been secured from sources we believe to be reliable but we make no representations or warranties, expressed or implied, as to the accuracy of the information.
Buyer must verify the information and bears all risk of any inaccuracies.



FINANGIAL |SUMMl\RY

GENERAL

¢ The current analysis is as of March
2026

¢ Inflation was assumed to be 3%
annually on a calendar year basis.

e Expiring leases have a 75%
probability to renew at a 3%

increase of rent.
© Franklin

Fi nancsal
iancial |

EXPENSES

e Property Taxes are based on Bexar
County Appraisal District's
appraisal notice for 2025.

e Management is 4% of EGR

e All other expenses were modeled

as per 2025 actual expenses,
$181,519 E $242,543 X growing 3% annually by inflation.

Income and Expenses Current
Base Rental Income $150,287 $22.77

$37,618 : $41,106

Management

Total Expenses

PROFORMA

e Year beginning, March 2029

e Expiring tenants renew at 3%
increase or 25% probability to move
to Market Rates

E accuragy ofthe mformann Prlo: S|gnage drgttally 1emn\/ed New tenant SIgnage isnot yet mstalled
ot Buyer must ver |fy the' mfomTatlon and bear( all riskc.of any inaccuracies.




MAJOR NEAPBY EMPLOYERS

The trade area surrounding 1635 Somerset Road is anchored by Port San Antonio, a thriving aerospace and technology hub hosting over 80 tenants and
18,000+ employees. This strategic location places major aerospace manufacturers, defense contractors, and technology firms within a 1-7 mile radius,
creating one of Texas's most concentrated employment centers for high-tech and defense industries.

-

BOEING

Boeing Co.
Industry: Aerospace MRO &
aircraft services

Distance: 1-2 miles NW

Employees: Major anchor
tenant of Port San Antonio, +/-
3,000

NORTHROP™ ]
GRUMMAN

Northrop Grumman
Industry: Defense contractor,
cybersecurity, advanced
technology

Distance: 1-2 miles NW

Employees: Unknown,Part of
Port's 18,000+ ecosystem

—

StandardAero

Business Aviation

StandardAero
Industry: Aerospace MRO &
aircraft services

Distance: 1-2 miles NW

Employees: Major anchor
tenant of Port San Antonio, +/-
1,000

C n mtﬂHﬂl{]I}IES

CYBEs MET OO

CNF Technologies
Industry: Cybersecurity,
advanced technology, defense
services

Distance: 1-2 miles NW

Employees: Part of Port's 80+
tenants, +/- 150

>
accenture

FEDERAL SERVICES

Accenture Federal

Services
Industry: IT services, consulting,
defense contracting

Distance: 1-2 miles NW

Employees: Approximately
2,800

AERDSPACE

gKNIGHT

Knight Aerospace
Industry: Aircraft interior design
& manufacturing

Distance: 1-2 miles NW

Employees: Approximately
1,000-2,000

LOCKHEED MARTIN},;

Lockheed Martin

Industry: Defense contractor,
cybersecurity, advanced
technology

Distance: 1-2 miles NW

Employees: Unknown, Part of
Port's 18,000+ ecosystem

TOYOTA

Toyota Motor
Manufacturing, Texas
Industry: Automotive
manufacturing

Distance: 5-7 miles S/SE

Employees: 3,800+

The following information has been secured from sources we believe to be reliable but we make no representations or warranties, expressed or implied, as to the accuracy of the information.
Buyer must verify the information and bears all risk of any inaccuracies



]

@ Strategic Location Driving Retail Potential
The site is surrounded by major arterials and experiences
strong cross-commuter flow from a workforce exceeding
920,000 within a 5-mile radius. The area's trade draw is
amplified by regional access, with services (48.8%) and
construction (15.6%) representing dominant industries.

Homeownership within the 5-mile ring stands at 58.6%,
and average home values are prujecte& to increase from
$210,065 in 2025 to $223,703 by 2030. The surrounding
neighborhoods are dominated by “Southwestern Families”
(E2)—multigenerational, working-class households with
strong ties to local shopping corridors.




San Antonio, Texas | 7821

SHOPS AT
MILITARY

CHAD KNIBBE, CCIM

Principal & Investment Sales

(210) 816-2734
cknibbe@foresitecre.com

ALEXANDRIA TATEM

Associate Vice President

(210) 816-2734
atatem@foresitecre.com

XAVIER ALVARADO

Investment Sales

(210) 816-2734
xalvarado@foresitecre.com

FORESITE

INVESTMENT 5 ALES



TYPES OF REAL ESTATE LICENSE HOLDERS:
« A BROKER is responsible for all brokerage activities, including acts performed by sales agents
sponsored by the broker.
o A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW
o (A client is the person or party that the broker represents):
o Put the interests of the client above all others, including the broker’s own interests;
« Inform the client of any material information about the property or transaction received by the
broker;
« Answer the client’s questions and present any offer to or counter-offer from the client; and

« Treat all parties to a real estate transaction honestly and fairly

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: AS AGENT FOR OWNER
(SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually in a written listing to sell or property management agreement. An owner's agent must
perform the broker’s minimum duties above and must inform the owner of any material information about
the property or transaction known by the agent, inc|uding information disclosed to the agent or
subagent by the buyer or buyer's agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to
represent the buyer, usually through a written representation agreement. A buyer's agent must perform
the broker’s minimum duties above and must inform the buyer of any material information about the
property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent. AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties
the broker must first obtain the written agreement of each party to the transaction. The written
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the
broker's obligations as an intermediary. A broker who acts as an intermediary:

« Must treat all parties to the transaction impartially and fairly;

o May, with the parties' written consent, appoint a different license holder associated with the broker
to each party (owner and buyer) to communicate with, provide opinions and advice to, and carry out
the instructions of each party to the transaction.

« Must not, unless specifically authorized in writing to do so by the party, disclose:

o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the

broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an
agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer and

must place the interests of the owner first.

INFORMATION ABOUT BROKERAGE SERVICES

Texas law requires all real estate license holders to give the following information
about brokerage services to prospective buyers, tenants, sellers and landlords. OPPORTUNITY

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING
AND CLEARLY ESTABLISH:
o The broker’s duties and responsibi|ities to you, and your ob|igc1tions under the representation
agreement.
o Who will pay the broker for services provided to you, when payment will be made and how the

payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes.
It does not create an obligation for you to use the broker's services. Please acknowledge receipt of

this notice below and retain a copy for your records.

Foresite Real Estate, Inc. 9003568 (210) 816-2734
Licensed Broker/ Broker Firm Name or Licensed No. E-Mail Phone

Primary Assumed Business Name

Bethany Babcock 598255 bbabcockeforesitecre.com  (210) 816-2734
Designated Broker of Firm E-Mail Phone

Chad Knibbe 497303 cknibbeeforesitecre.com (210) 816-2734
Licensed Supervisor of Sales Agents/ E-Mail Phone

Associate

Alexandria Tatem 716498 atatemeforesitecre.com (210) 816-2734
Sales Agent/ Associate's Name E-Mail Phone

Xavier Alvarado 766038 xalvaradoeforesitecre.com  (210) 816-2734
Sales Agent/ Associate's Name E-Mail Phone

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov

IABS 1-0
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